
Matt is a Las Vegas Headlining Comedian with over 28 
years of experience who has performed over 6,000 
shows in 42 states and 7 countries including over 1,000 
corporate events.

Matt has been a corporate trainer for the past 12 years 
and has been a guest lecturer at The Smithsonian 
Institute in Washington, DC, where he provides 
continuing education programs in the areas of public 
speaking and humor for some of the country’s leading 
thinkers, professionals and artists. 

Since entering the seminar and training market, Matt 
has worked with such companies as Andersen 
Consulting, KPMG, The US Chamber of Commerce, 
General Dynamics and Sprint. His list of private 
instruction students includes CEO’s, sales 
professionals, scientists, judges, doctors, policemen, 
military, lawyers just to name a few.

The power of humor can be seen everywhere. The line 
between the business world and the entertainment world is 
closer than ever. Whether it is because people’s attentions 
spans have gotten shorter or their expectation levels have 
risen, it is no longer enough to be just good at what you 
do. For successful, modern sales professionals the need to be 
funny, engaging, entertaining, likable and charismatic is more 
important than ever. All of these characteristics are the 
backbone of the stand-up comedian. 

Each performance, like each sales opportunity, is unique and 
success hinges on developing a winning blueprint that can be 
easily adapted, replicated and leads to increased sales. They 
Laugh You Win, LLC is devoted to teaching the tools of stand-
up comedy to give the sales professional a competitive 
advantage.  “Stand Up & Sell” is an innovative sales training 
philosophy that will empower you to capitalize on the sales 
situation by viewing it as a performance while developing the 
vital skills needed to leverage the power of humor to close the 
deal and dictate a positive outcome time after time.

Focus Points:

Overcoming Fears
Developing Crowd Fusion Techniques
Enhancing The Customer Experience
Using Humor to Get Your Message Across
Maintaining & Managing Energy
Stage Presence, Body Language & Eye Contact
Memorization Techniques
How to Read an Audience
Tailoring Your Sales Presentations
Finding Your Natural Performing Style
Learn Joke Writing Techniques
Using Improvisation 
How To Prepare for the Sales Performance
The 3 Phases of Performing & Public Speaking

What To Expect:

Improved Communication Skills
Produce More Effective and Powerful Sales 
Presentations 
You Will Be Entertained & Informed
Increase Creativity and Promote “Thinking Outside 
The Box” 
Learn How to Use Humor in New Ways
Receive a Customized Training Program That Meets 
Your Specific Needs & Goals
Get Real World Tips & Ideas and Learn From One of 
the Most Dynamic Comedians Working Today
Be Motivated and Empowered to Speak in 
Comfortably in Any Situation

WWW.THEYLAUGHYOUWIN.COM

Sales Training That Gets Results By Unlocking The Sales Performer In You
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